 PRIYASHA PARAJULI
Priyashap22@gmail.com
https://www.linkedin.com/in/priyasha-parajuli/

EDUCATION
University of Southern California, Los Angeles, CA 
· Master of Arts in Public Relations and Advertising (In Progress)
· Recipient of USC Annenberg Graduate Fellowship
Lake Forest College, Lake Forest, IL
· Recipient of Davis Scholarship and Merit Based Scholarship
· Bachelor of Arts
· Major: Communication & Business Marketing

United World College in the Adriatic, Trieste, Italy
· Recipient of Nepalese National Committee Scholarship for an International Baccalaureate Diploma

SKILLS & CAPABILITIES
· 
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· Excellent Organization & Time Management
· Effective Communication
· Strong Writing and Verbal Skills
· Proficient in Microsoft Office Suite 
· Adaptability/International Experience
· Building/ Maintaining Strong Client Relationships, Networking Skills
· Social Media Management 


WORK EXPERIENCE										       

Global Compact Nepal, Nepal	Jan 2025 – June 2025 
Communications Associate 
· Supported event coordination and stakeholder engagement, including outreach to both private sector companies and UN agencies.
· Contributed to client renewals and expansion through proactive relationship management.
· Assisted in writing proposals and formal communications; one collaborative proposal led to a funding opportunity of NPR 2 crore—the organization’s largest to date.
· Supported cross-sector engagement by organizing high-level meetings and follow-ups, establishing GCN’s visibility and positioning within the regional sustainability ecosystem.

JeevanKala, Nepal	Sept 2023 – Dec 2024 
PR Manager 
· Initiated outreach for product placement collaborations with various stores to expand market presence.
· Contributing to the redevelopment of a modernized website, enhancing the brand's online presence and improving user experience. 
· Handling social media accounts and talking to prospective clients and crafting narratives that mirror the essence of JK and compellingly convey brand stories online.
· Managing social media accounts and engaging with potential clients by creating captivating narratives that authentically reflect the essence of JK and effectively communicate the brand's stories online.
· Collaborating and handling communication with international wholesale buyers.
· Assisting in product photography and shoots for the new website 

Ateema Media & Marketing, Chicago, IL	Feb 2023 – June 2023
Account Executive 
· Developed and executed a weekly sales plan, aligning with management and was able to successfully nurture existing client relationships, leading to hospitality business renewals and expansion opportunities
· Proactively engaged in cold calling and outreach to new hospitality businesses, generating new connections by making a minimum of 60 daily calls/emails, and maintaining an organized prospect list in Salesforce.
· Created compelling sales proposals and conducted engaging presentations with clients at all organizational levels
· Collaborated closely with cross-functional teams to complete contracts and order submissions
· Demonstrated effective negotiation and problem-solving skills, resolving issues independently and presenting innovative solutions to clients and management.
· Maintained exceptional time management, managing workflow and schedule and gained in-depth knowledge of digital media, advertising within hospitality industries
· Exhibited exceptional communication skills and participated in weekly networking events.
· Made sales worth $37,500 in a span of 5 months. 

Investor Summit Group, Remote	Sept 2022 – Dec 2022
Business Development Representative
· Researched and created a media list of qualified investors (800+) to establish and expand relationships.
· Increased growth and maintained existing customer and partner relationships through proactive marketing with regular follow-ups and directly responding to all inquiries from 60 hand-picked micro and small-capped companies and 120 top microcap investors.
· Helped generate sales leads and client meetings through all media channels.
· Identified high-potential prospects and used cold outbound strategies and created new opportunities for all media channels.
Heron Agency, Chicago, IL	Jan 2022 – April 2022
Public Relations Intern
<
· Generated a media contact list and engaged with target media reps to secure features and placements for 50+ clients (within the hospitality industry)
· Collaborated with PR leads to develop press materials including 40+ press releases and media alerts
· Oversaw day-to-day media inquiries, pitched ideas and recommendations to media contacts to optimize coverage
· Partook in outreach to other media people/agencies during the pre-opening/opening phase at Canopy by Hilton Chicago to ensure media coverage and a successful launch. 
· Managed social media activities to increase brand following and awareness across platforms
JeevanKala, Nepal	Sept 2020 – Oct 2021
Digital Marketing and Sales Officer
· Implemented marketing strategies across Facebook, Instagram, and LinkedIn, increasing followers by 60%
· Created job opportunities for 50+ women artisans through upcycled and recycled crafts promotion and sales.
· Worked alongside artisans to oversee aesthetics and quality control of products and innovate designs.
· Generated $25K in revenue through regular engagement with customers, influencers, and followers. 
· Created a brand influencer list and established partnerships through sponsored content to increase sales
· Participated in monthly popup events to promote JeevanKala’s fair-trade products and brand awareness

Marissa Hopkins Broker (@properties), Highland Park, Il	Feb 2021-May 2021 Digital Marketing and Communications Intern
· Maintained a cross-channel social media platform to engage with clients on Facebook, Instagram, and LinkedIn
· Developed a social media content calendar to coincide with new marketing campaigns and initiatives
· Monitored the real estate market to stay on top of news and trends affecting the business
· Drafted written materials including newsletters, blog posts, and emails.
